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ABA 1

nO‘IEMy O0ONbLLUMHCTBO CTapTanoB CTPOAT
He TO

I[To mamubpiMm CB Insights, 42% crapTamoB IIPOBAJMUIIUCE IIO
npuynHe «no market need». OHM MOCTPOUIIM MPOOYKT KOTODHIM
HUKOMY He HyXKeH. He moTomMy 4TO OBIJIM TIYIB — IOTOMY YTO HE
IIOTOBOPUIM C [OOCTATOYHBIM KOJIUYECTBOM KJIUEHTOB [0
IIOCTPOEHUS.

The Mom Test (Po6 O®ummatrpuk): KilacCcu4yeckas KHHUTA O
customer discovery. I'mTaBHBIE Te3MC: OONBIIMHCTBO KIMEHTCKHUX
WHTEPBbIO O€CIoJie3Hkl IIOTOMY YTO BHl 3aJa€Te HeNpaBHUJIbHEBIE
BoIpoCH. «Bam OBl IMOHPABUJICA INPOOYKT KOTOPHYU HejlaeT X?» —
Bcerga oTBeT «Ja». HUKTO He CKaXXeT «HeT» Balllell ujaee B JIUIIO
(ocobenno mama). [IpaBuimo Mom Test: copaiuBaiTe O MPOIIIIOM,
He 0 OynyuieM. «Brl Ob1 Kynunu?» — Gecrnione3Ho. «Kak BrI cefiuac
petraete 3Ty npobiemy? ITokaxkuTe MHE.» — 30JI0TO.

Jobs-to-be-Done (JTBD): teopusi Clayton Christensen. Jlrogu He
MMOKYIIaloT IMMPOOYKTH — OHM «HAaHMMAaIOT» UX Ha pabory. «HaHATH
Milkshake» — 3HameHuThi Kedic McDonald's. McDonald's
neiTancss ynydmuTk milkshake. HccmemoBamu XapaKTepPUCTUKU:
BKYyC, KOHcUcTeHIIus. Ho uccnemoBaTenu cinpocunu apyroe: «Korga
Bl nocnegHuM pa3 nokynanu —milkshake? Ilpm  Karux
obcTosiTenbCcTBax?». OTBeT: OONBIIMHCTBO mHoKymanu milkshake
YTPOM 10 mopore Ha paboty. Job: 4To-To mepKaTh B pyKe 4TOOH He
CKy4aThb B IpoOKe. Job: He mporomopaTthcs mo obema. KoHKYypeHTH
milkshake: 6aHaHbl (HeyogoOHO mepzkaTh), OyOmuKH (KpomraT), Kode
(ropsiuo). UHcauT: coenay ryuie (Oosblle TSHYTh Yepe3 TPyOOUKy
= pmonbIine entertainment B mpo6ke). Ypok: crpaiuBaiite o job, He
o product.

Discovery vs Validation: discovery = mnoHsaTh mnpobieMy u
KOHTEeKCT KinueHTa. validation = npoBepuTh 4uTO Ballle pellleHUE
paboTaet. BonbimuHCTBO gesnatoT validation mo discovery. Omrubxka:
«CMOTpUTE HaAIl OpPOAYKT, OH HpPaBUTCA?». [IpaBUIbHO:
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«PacckaxuTe KaK BBl celuac cmopaBisieTech ¢ [mpo6memal]. Yto
camoe frustrating?» Tonbko mnocne discovery MOXKHO CTPOUTH
product KOTOpHIH pellaeT peajbHYI0 Ipobiemy.
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"JTABA 2

Koro MHTepBblOMPOBaTb U KaK UX HaUTH

50 HMHTEpPBBIO C HENPABUJILHBEIMU NIOOBMH = 50 IOTpadeHHBIX
yacoB. [IpaBuibHLIE MHTEPBBIOUPYEMEBIE — 3TO JIIOOU Y KOTOPHBIX
ecTb mpobOneMa KOTOPYI0 BBl XOTHUTE PEIIUTb, W OHU aKTUBHO
MIBITAIOTCST €€ PEeIUTh.

IIpodpuny mnpaBunbHOrO UHTEpPBBIoMpyeMoro: Early adopter
IpU3HaKu: oHM yxkKe uilyT pelterne (Google, Reddit, communities).
Onu npo6oBanu workarounds. OHM T'OTOBEI 3aIlJIaTUThL 3a JIy4Ilee
peuieHue. Bricokast 60ib: mpoGiieMa BAMSIET Ha HUX PETyJspHO U
6osme3nenHO. Decision maker: B8 B2B — TOT KTO uMeeT GIOOXKET WU
BJIWsieT Ha IIOKYIIKY.

I'me manTu wuHTepBbBIOUPyeMbIX: Reddit um Facebook Groups:
caMBId OOCTYIHBIM HCTOYHHMK. HalipguTe communities roe Bamm
MOoTeHUMalbHble KJIMEHTHl KaJIyIOTCa Ha NpobjeMy KOTOPYIO BHI
pemtaete. IIpumep: mnpomykt mnst freelancers — r/freelance,
r/SideProject. LinkedIn: Search miomeit ¢ Hy:kKHBIM title + industry.
Personalized message. KouBepcus 5-15%. Twitter/X: search
tweets ¢ BamuMm KIIIOYEBEIME CJIOBaMU + XKaso0wl. «[mpobrema] is
frustrating» — xXwuBnble momu c Oosnblo. Ballla ceTb: Bcerga
HepoolleHuBaeTcsa. [lompocute friends/colleagues mnpencTaBUThH
Bac. Degree of separation HeBenmmka. Conferences u meetups:
KUVBBIE PA3rOBOPHl KOHBEPTUPYIOTCSA JIydlle OHNIaWHa. Existing
customers (ecnu yzXe eCThb): JIy4Ymu¥ HUCTOYHHK. OHU yXKe
committed.

Pekpytunr yepe3 email/DM: I[llab6noH: «IIpuBeT [UMA], 1 BUXKY
4uTO BHI [title/role] B [company/industry]. 4 uccnenyto [mpobiemy] u
X04y IIOHATH KaK JII0OU KaK BBl Celvdac C Hel CIPaBlIAlTCA. ITO He
nmpopaxa — MHe HyXKHO 20 MUHYT Ballero omelta. Mory nu s
ornipaBuTh Calendly link?» KmoueBble NPUHIUIIBI: YECTHOCTH
(research, He mpomaxa). [TepcoHanu3aiusa (I04YeMy UMEHHO 3TOT
yenoBek). KoHkpeTHbii ask (20 MHHYT — He «IIOTOBOPUTH»).
Huzkuit commitient (Calendly, He «103BOHUTE MHE»).
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Incentives: $25-$50 Amazon gift card 3a 30-MUHYTHOE UHTEPBbIO
3HAQUUTEJIbHO IIOBHIIIAeT KOHBepcuio. [ings B2B executive: He
money, a reciprocity («momenuTech pel3ylabTaTaM{d HaIIeTro
ucciaemoBaHusa»). KomudecTBO MHTEPBbIO: MUHUMyM 20 mIpexpae
yeM [ejiaTb BBEIBOOBL. OntuManbHOo 40-60 miagd HageXXKHBIX
MaTTEPHOB.
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"JIABA 3

Bonpocbl KOTOpble paboTaloT: TeXHUKa
be3 leading

[Imoxue BOIPOCH [AKT BaM TO YTO BBl XOTUTE YCIBIIATE.
Xopolive JarwT IIpaBay.

CtpykTypa 45-MUHYTHOIO UHTEpBbIO: PasorpeB (5 MuH):
«Pacckaxute 0 cBoell pabore/cuTyanuu. YeM BBl 3aHMMAETECH?»
9To yCcTaHaBNIMBaET rapport ¥ maéT KOHTeKCT. [Ipoiioe nosegeHue
(20 muH): «Korma BHI IIOC/IeOHUN pa3 CTAJIKUBAIKUCH ¢ [mpobiema]l?
Pacckaxkute 06 aToM moppobHee.» «HTo mpousomnuio Torga?» «4Yrto
Bbl menanu moroM?» «Yrto 610 cambIM frustrating?» Tekyiee
peiierne (10 muH): «Kak BB celdac CHOpaBisSeTeChb C 3TUM?»
«[lokaxxuTe MHe KaK O9TO BHIJIAOUT» (screen share ecnu
BO3MOXKHO). «4YTO BaM He HPABUTCA B TEKylIeM pPEIIeHUn?»
«CKOIBKO BpeMeHU/OeHer 3TO 3aHuMaeT?» Exploration (10 muH):
«Ecnu 6wl y Bac Oblza BomieOHasl MMajoyka — KakK OBl BRI XOTEIU
4yToOBl 3TO paboTano?» «Bel Korpga-HUOyOb UMCKaIu Opyroe
pemeHnue? [louemy He Kynunu?» Closing: «ECTb MU 4TO-TO BaXKHOE
4TO S He cmpocun?» «Mory nu s BEpPHYTBCSI K BaM Korga Oymem
YTO-TO CTPOUTH?»

Bomnpoch KoTophie yOHUBalOT IIpaBay: «BaM HpaBuTcs upes X?» —
leading question. «Bwmr O6b1 3amnatunu  $50/Mec 3a 3TO?» —
hypothetical, 6ecrmone3no. «Pa3Be He OBIIO OBl 3MOPOBO €CMH...?» —
9TO mpopazka, He research. 3amennl: BmecTo «HpaBurcs nu Bam
Hama unes?» — «Kak BB ceftuac petaeTe 9Ty npobiemy?» BmecTto
«Bel OBl 3ammaTunu?» — «KakK BBl ceyac TpaTHUTE OEeHbI'W Ha
pelierne aTou mpobieMer?» Bmecto «XoTenu Ovl BH feature X?» —
«YTO MelllaeT BaM cenaTh X IPsIMO cerdac?»

Silence is gold: mocie kKaxXaoro orBeTra — Ilay3a 3-5 CEKYH[.
BonpmuHCTBO miomel 3aloNHAKT TUIINMHY. VMEHHO B 9THX
MOMEHTax TOSBIIAIOTCS caMble BaXKHBIE UHCAMUTHL.
ConpoTUBISAUTECH UMIIYJILCY IPEPHIBATE.
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du3nYeCcKoe BeJeHue 3alucel: 3aluChBaliTe JOCIOBHEIE ITUTATHI
B KaBHUKax. He wuWHTepnpeTupyuTe B 3alucsIX — CHadala
OOCIOBHO. Bupeozanuch (C pa3pelleHusi) — BO3MOXKHOCTb
nepecmoTpeThb. Ilocne mHTEpPBBIO cpaldy: norparbTe 10 MUHYT Ha
3anuch top 3 uHCauTa.
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JIABA 4

AHanun3 50 nHTepBbLIO: NATTEPHbI U
NMPUHATUE peLueHnn

50 MHTEPBBIO JAl0OT OTPOMHBIM MaCCHUB JaHHBIX. KakK IIpeBpaTUTh
€ro B KOHKPETHHIE PEeNIeHus?

Affinity Mapping: Ilocne KaXXAOoOro UWHTEPBBIO: BHIIUIIUTE
KJo4deBrie 601, workarounds, u kejaeMble outcomes Ha CTUKEPH
(mnmu Miro/FigJam pns digital). ITocne cepum: Crpynnupyure
IIOXOXKMe II0 TeMe. IlaTTepHEl CTaHYT O4YeBUOHEL: eciau 35 m3 50
none yIoOMUHAIOT OfHY U Ty Ke 6051b — 3T0 cur"an. Ecnu Tonpko
5 — aTo edge case.

Frequency vs Intensity maTpuma: mBe ocu Ojis KimaccupUKaIlUU
6omneit: Frequency: Kak 4yacto mpo6jieMa BO3HUKAaeT (eXeITHEBHO,
exeHenenbHO, exeMmecsadyHo). Intensity: HackKombko O60Ie3HEHHO
(MuHOpPHOE HEeymoOCTBO VS OM3HEC-KPUTHUYHO). [IpropuTU3UpyiTE:
High frequency + High intensity = 3omoro. Tam Bam product
OOJI2KeH HauuHaThCH.

«Hair on fire»: mydimuii IpoayKT peliaeT IpobiieMy y YeyioBeKa
KOTOpoMy OYKBa/JILHO TOPUT rojioBa. EMy Tak IJIOXO YTO OH HIIET
nmoboe pemieHue npsMo cedyac. IlpusHaku «hair on fire» mpwu
WHTEPBbIO: IIpephiBaeT paboTy IpsiMO ceifdac YTOOH IIOTOBOPUTH C
BaMu. HMcmomnb3yeT 5 pa3HbIx workarounds mapamniensHO. I'0oTOB
Ha3BaTh KOHKPETHYIO CYMMY KOTOPYIO 3aIIJIaTUT 3a pPellIeHue.

Ot OGome#r k product requirements: ITocne affinity mapping:
onpepenute Top 3 6omu. [ KaxKOoW: KakKoe minimum pelireHue
3akpriBaeT e€? (MVP candidate). Chopmynupyiite Job Statement:
«Korma [cutTyamusi], s xouy [MoTuBamusi], 4ToOB [outcome]».
[TpumMmep: «Korga MHe HYXKHO OTIPABUTh HHBOMC MHOCTPAHHOMY
KIIUEHTY, s X04uy He OEeCIOKOUTBhCS O BaIIOTHON KOHBEPCHUU U
HaJjorax, 4YToOBl IIPOCTO MTONYYUTD JMeHbI'H 0e3 GI0POKPATHM ».

Continuous discovery: 50 HHTepBbI0O — 3TO He KoHell. Teresa
Torres: «Continuous Product Discovery» — interviews HyXKHO
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ITPOBOOUTh IOCTOSTHHO (XOTsi OBl 1 MHTEpPBBIO B HEEI0). PHIHOK
MeHseTcsa. KnmueHTE MeHSAI0TCs. Bam npogykT MmeHseTcss. KomaHOE
KOTOpHIE He [elaloT 3TOr0 — IIOCTENEHHO TepPSioT KOHTAKT C
PeanbHOCTHIO.
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JIABA 5

OT Discovery K nepBbiM nNaaTALWUM
KJIMeHTaM

Llens discovery — He uccinegoBaTh Be4yHO. llemb — gaTh BaM
YBEPEHHOCTh HaYaTb CTPOUTH U IIPOAABaTh.

«Smoke test» mepem cTtpouTenbCTBOM: ITocie 20+ HHTEPBLIO,
€Cnu TaTTEPH sICEH — He HauyWHauTe cpaldy crpouth. Co3pmauTte
fake door: JIeHOUHT OIMCHIBAIOIIUN IIPOOYKT KOTOPOTO €IE HeT.
Kuomka «Kynutb»/«Join Waitlist» — email capture. 3anmyctuTte Ha
Paper Product Hunt unu coiicetu. U3amepsTe untepec. Ecnu 1,000
mocetutesien u 50 email captures (5%) — demand ects. 5 u3 50
KTO CKa3aJll «BO3bMY» — 3TO Ballld IIePBEIE customers.

Pre-sales mo MVP: 1mo3BOoHHTE TeM KTO OCTaBuJI email u
cupocuTe: «f TOTOB 3amycTUTh. Ecmu 3To OymeT $X/Mec — BEHI
TOTOBBI OIJIATUTDL CETromHSA?» [IyCTh OHM BBeAyT KPEOUTHYIO KapTy
(uepes Stripe) unm 3anuaTaT OIpAMO cedyac. [JeHbI'W [0 MPOAyKTa
= BBICIIUM ypoBeHb validation. 5 mpeporTadyeHHBIX KINEHTOB
nydiie 500 «3By4HUT KPyTO».

Concierge MVP: BMecTO mpofyKTa — AenaiTe paboTy BPYYHYIO.
Knuent nnatur 3a pe3ynbTaT. Bel geraete ero «pykamMu» (C
MHUHUMAaJIbHEIM UM HYJIEBBIM KomoM). Llens: moHsATh flow, HalTu
bottlenecks, y6emuThCcd  UYTO  KIMEHT  OOBOJIEH. [ToToMm
aBTOMAaTU3UPOBaTh TO dYTO MNOBTOpseTcs. [Ipumep: Al content
startup. MVP: knuent mwiatur $99/Mec. Brl BpyuHyI0 OHIIETE
KOHTeHT ucnonb3lys ChatGPT. Ecmu 10 KIMEeHTOB HOOBOJBHEL —
aBTOMaTu3upyite pipeline. Flywheel: discovery — pre-sales —
concierge MVP — automated MVP - scale.
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YTOo panbLie
Cnacu6o, uto npountanu «Customer Discovery: 50 mHTepBBIO
KOTOPEIE€ UBMEHAT Balll IIPDOOAYKT».

O6HoBneHus 3ToM KHurH, ¢atinei EPUB u PDF u Bce rammw

cepuu — Ha CTpaHuIle KHuru: guides.mmix.biz/customer-discovery

Ecnmu HyKHa NOMOIIL CIEIUaanCTOB M0 TeMe «MapKeTUHTOBBIU
aHanIM3 PHIHKA U moTpebuTenei»: Marketing MIX — mmix.ua.

Makcum CrenaHeHko, Innova Publishing.
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